
 

International Journal for Multidisciplinary Research (IJFMR) 
 

E-ISSN: 2582-2160   ●   Website: www.ijfmr.com       ●   Email: editor@ijfmr.com 

 

IJFMR260379097 Volume 8, Issue 3, May-June 2026 1 

 

A Comparative Study on Brand Loyalty Among 

Users of Apple Inc. and Samsung Electronics 
 

Ms. Smriti Kumari 
 

ABSTRACT 

Brand loyalty has become one of the most important concepts in the smartphone industry due to intense 

market competition and rapid technological development. This study focuses on comparing the level of 

brand loyalty among users of Apple and Samsung smartphones. The research examines customer 

satisfaction, product quality, pricing strategy, brand image, innovation, and after-sales service to 

understand their influence on customer loyalty. 

A descriptive research design was adopted for the study. Primary data was collected through structured 

questionnaires from smartphone users, while secondary data was obtained from journals, websites, 

articles, and company reports. The study reveals that Apple users generally show stronger emotional 

attachment and ecosystem loyalty, whereas Samsung users demonstrate loyalty based on product variety, 

affordability, and technological flexibility. 

The findings indicate that product quality, operating system experience, customer satisfaction, and brand 

reputation significantly influence loyalty towards both brands. The report concludes that while Apple 

enjoys premium brand loyalty, Samsung maintains a larger market reach due to product diversity and 

competitive pricing. 

 

CHAPTER 1 

INTRODUCTION 

1.1 Introduction to the Study 

Brand loyalty refers to the tendency of consumers to continuously purchase products from a particular 

brand instead of switching to competitors. In today’s competitive smartphone market, companies focus 

heavily on customer retention and loyalty because loyal customers contribute to long-term profitability 

and brand growth. 

Apple Inc. and Samsung Electronics are two of the world’s leading smartphone manufacturers. Apple is 

known for its premium positioning, strong ecosystem, and brand image, whereas Samsung is recognized 

for innovation, wide product range, affordability, and advanced technology. 

The smartphone industry is rapidly evolving due to technological advancement, increasing internet 

penetration, and changing consumer preferences. Understanding customer loyalty towards major 

smartphone brands helps marketers improve strategies and maintain market leadership. 

1.2 Importance of the Study 

The study is important because: 

• It helps understand customer preferences in the smartphone market. 

• It identifies factors affecting brand loyalty. 

• It provides insights into consumer satisfaction. 

• It helps companies improve marketing and customer retention strategies. •It contributes to academic 

knowledge regarding consumer behaviour. 
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1.3 Objectives of the Study 

• To examine brand loyalty among Apple and Samsung users. 

• To identify factors influencing customer loyalty. 

• To compare customer satisfaction levels between Apple and Samsung users. •To analyze repurchase 

intentions among smartphone users. 

• To provide suggestions for improving customer loyalty. 

1.4 Scope of the Study 

The study focuses on smartphone users who use Apple or Samsung devices. It mainly examines customer 

satisfaction, product quality, pricing, innovation, and service quality. The research is limited to selected 

respondents and may not represent the entire smartphone market. 

1.5 Limitations of the Study 

• The study is based on a limited sample size. 

• Responses may be biased due to personal opinions. 

• Time constraints limited detailed analysis. 

• Market trends continuously change over time. 

 

CHAPTER 2 

REVIEW OF LITERATURE 

A literature review provides an understanding of previous studies related to brand loyalty and consumer 

behaviour. 

Kotler and Keller (2016) 

According to Kotler and Keller, brand loyalty develops when customers consistently prefer one brand over 

competitors due to satisfaction and trust. 

Aaker (1991) 

Aaker identified brand loyalty as one of the most important assets of brand equity. Loyal customers reduce 

marketing costs and increase profitability. 

Oliver (1999) 

Oliver defined loyalty as a strong commitment to repurchase a preferred product despite situational 

influences and marketing efforts by competitors. 

Research on Apple Users 

Studies have shown that Apple users often display high emotional attachment towards the brand due to 

premium quality, ecosystem integration, and social status. 

Research on Samsung Users 

Samsung users are generally loyal because of affordability, product variety, customization options, and 

technological innovation. 

Research Gap 

Many studies focus on customer satisfaction individually, but limited research compares loyalty between 

Apple and Samsung users directly. This study attempts to bridge this gap. 

 

CHAPTER 3 

RESEARCH METHODOLOGY 

3.1 Research Design 

The study follows a descriptive research design to understand and compare brand loyalty among Apple 
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and Samsung users. 

3.2 Sources of Data 

Primary Data 

Primary data was collected through questionnaires distributed among smartphone users. 

Secondary Data 

Secondary data was collected from: 

Research journals 

Websites 

Company reports 

Articles 

Books related to marketing and consumer behaviour 

3.3 Sample Size 

A sample of 100 respondents was selected for the study. 

3.4 Sampling Technique 

A convenience sampling method was used for collecting responses from smartphone users. 

3.5 Tools for Data Collection 

A structured questionnaire consisting of multiple-choice and Likert-scale questions was used. 

3.6 Data Analysis Tools 

The collected data was analyzed using: 

Percentage analysis 

Tables 

Comparative analysis 

 

CHAPTER 4 

DATA ANALYSIS AND INTERPRETATION 

TABLE 4.1 AGE DISTRIBUTION OF RESPONDENTS 

Age Group Number of Respondents Percentage 

18–25 45 45% 

26–35 35 35% 

36–45 15 15% 

Above 45 5 5% 

Interpretation: 

The majority of respondents belong to the age group of 18–25 years, indicating that young consumers are 

more actively involved in smartphone purchasing decisions. 

 

TABLE 4.2 PREFERRED SMARTPHONE BRAND 

Brand Number of Respondents Percentage 

Apple 48 48% 
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Samsung 52 52% 

Interpretation: 

Samsung has slightly more users in the sample compared to Apple due to its broader product range and 

affordability. 

 

TABLE 4.3 

FACTORS INFLUENCING BRAND LOYALTY 

Factors Apple Users Samsung Users 

Product Quality 40 35 

Brand Image 38 22 

Innovation 32 40 

Price 12 38 

Customer Service 25 20 

Interpretation: 

Apple users are more influenced by brand image and product quality, while Samsung users value 

innovation and pricing. 

 

TABLE 4.4 

CUSTOMER SATISFACTION LEVEL 

Satisfaction Level Apple Users Samsung Users 

Highly Satisfied 35 25 

Satisfied 10 20 

Neutral 2 5 

Dissatisfied 1 2 

Interpretation: 

Apple users show higher satisfaction levels due to premium user experience and ecosystem integration. 

 

TABLE 4.5 

REPURCHASE INTENTION 

Response Apple Users Samsung Users 

Yes 42 38 

No 6 14 
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Interpretation: 

Apple users demonstrate stronger repurchase intentions compared to Samsung users. 

 

CHAPTER 5 

FINDINGS AND DISCUSSION 

Findings 

• Young consumers form the largest segment of smartphone users. 

• Samsung has a slightly larger user base due to affordability and variety. 

• Apple users exhibit stronger emotional and ecosystem-based loyalty. 

• Product quality and brand image strongly influence Apple customers. 

• Innovation and pricing are key loyalty factors for Samsung customers. 

• Customer satisfaction is higher among Apple users. 

• Apple users show stronger repurchase intentions. 

• Samsung users appreciate customization and diverse product options. 

Discussion 

Brand loyalty is influenced by multiple factors including satisfaction, trust, quality, pricing, and emotional 

attachment. Apple has successfully created a premium image and interconnected ecosystem that 

encourages users to remain loyal. Samsung, on the other hand, attracts customers through innovation, 

flexibility, and affordability. 

The study demonstrates that both companies use different strategies to maintain customer loyalty. Apple 

focuses on exclusivity and ecosystem integration, whereas Samsung focuses on accessibility and 

technological advancement. 

 

CHAPTER 6 

CONCLUSION AND SUGGESTIONS 

Conclusion 

The study concludes that both Apple and Samsung have strong customer loyalty, but the nature of loyalty 

differs between the two brands. Apple users display deeper emotional attachment and higher repurchase 

intention due to brand prestige, ecosystem integration, and user experience. Samsung users remain loyal 

due to affordability, innovation, and variety of product choices. 

Brand loyalty plays a major role in the smartphone industry because retaining customers is more cost-

effective than attracting new ones. Companies must continue improving product quality, customer service, 

and innovation to maintain competitive advantage. 

Suggestions 

Apple should introduce more affordable models to attract middle-income consumers. Samsung should 

strengthen ecosystem integration to improve customer retention. Both companies should focus on 

sustainable and environmentally friendly practices. Customer service and after-sales support should be 

improved continuously. Companies should enhance personalization and user engagement strategies. 
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